So...You want to farm in Maine?

Rick Kersbergen
Richard.kersbergen@maine.edu

Maine farmers are the stewards of 1.25
million acres. The land provides the public
benefits of open space and recreation. They
are the cornerstone of food security for
Maine people.

The industry has a $1.2 billion impact on the
Maine economy.
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14. What county is your residence? (21 responses)

Aroostook (0 (0%)
Androscoggin [0 (0%)
Cumberland {0 (0%)

Franklin 1(4.8%)
Hancock —3(14.3%)
Kennebec 2(9.5%)
Knox 2(9.5%)

Lincoln 0 (0%)
Oxford |0 (0%)

Penobscot 6(28.6%)
Piscataquis 1(4.8%)
Sagadahoc 1(4.8%)
Somerset —4(19%)
Waldo 1(4.8%)

Washington -0 (0%)
York [0 (0%)
Other 1(4.8%)
0 1 2 3 4 5 6

1. Identify yourself with one of the following: (21 responses)

@ Full time farmer (typically making 50%
or more of the household income from
agricultural enterprises

@ Part time farmer (making less than
50% of household income from
agricultural enterprises
Currently not farming but interested in
farming as a business
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2. Animal Based (18-

Beef

Dairy Cows (0 (0%)
Swine
Sheep
Dairy Goats

Poultry (Eggs)
Poultry (Meat)
Other

What enterprises are you planning to include (or already have as a part of your business plan)
livestock based, crop based or service based? (click on all that apply)

10 (55.6%)

13(72.2%)

3(16.7%)
2(11.1%)
Meat Goats 2(11.1%)
Horses 2(11.1%)

14 (77.8%)
9 (50%)
5 (27.8%)

3. Crop Based (¢

Hay

Corn silage
Small grains
Potatoes

Mixed vegetables
Fruit trees
Berries

Nursery stock
Greenhouse
Christmas trees
Maple syrup
Cut flowers
Firewood

Other

0

7(38.9%)
0(0%)
3(16.7%)
6 (33.3%)
10 (56.6%)
12 (66.7%)
5 (27.8%)
9 (50%)
2(11.1%)
8 (44.4%)
8 (44.4%)
1(5.6%)
4(22.2%)
2 6 8 10 12 14

14 (77.8%)

NE

4. Direct to Consumer (21

Farmers' Ma
Roadside St

Tail-gate Mar.
Pick-your-own
Community...

E-commerce....

Other

How do you typically sell (or plan to sell) your products?

10 (47.6%)
12(57.1%)

3(14.3%)

3(14.3%)
8(38.1%)
10 (47.6%)
8(38.1%)
4 5 6 7T 8 9 10 N 1

5. Indirect to consumer (15

Restaurant,...

Other farm st...

Grocery stores

Broker, aucti...

Other|

0

1(6.7%)

4(26.7%)

5(33.3%)

3(20%)

4 5 6 7 8 9

9(60%)




4/5/17

And now a few questions about your business skills.

6. As a farmer/grower, how confident are you in your business skills?

(21 responses)

No confidence| 1(4.8%)
Very low con...|-0 (0%)
Low 6 (28.6%)
Okay/|
Very confident 1(4.8%)
0 2 4 6 8 10 12 14

15 (71.4%)

7. Rate your satisfaction of the record keeping system that you typically use

for your business.
(21 responses)
Not satisfied
Somewhats...
Satisfied
Very Satisfied

Not applicable

0 1

1(4.8%)

14.6%)

8(38.1%)
8(38.1%)

3(14.3%)

8. What business skills would you like to gain?

15 [ Very interested — [l Interested

Not interested
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9. Additional business skills you would like to gain?

15 [ Veryinterested — [l Interested

Not interested
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10. Do you have an up-to-date written business plan for your farm?

(21 responses)

@ Yes
® No

AATNE

11. Are you interested in using this for FSA borrower certification for your
farm loan?

(19 responses)

® Yes
® No

Cooperative Exteasion

« Information, Education, Helpful Hints, Additional Knowledge, Connections with other
farmers and increased understanding of the Cooperative Extension Services
* This a requirement for my FSA loans

| would like to start making a business plan so that | can start working
toward grants and making farming my full time job.

I would like to be much more comfortable with record keeping and a
business plan. | think part of why | feel it is a big mountain to climb is that
I don't have the knowledge to do it efficiently

Increased confidence in operating our own profitable business. Running
things smoothly. :)

To gain any knowledge on the business end. loans, profitability, etc.
Obtain advice and guidance on purchasing an existing farm and business
and gain knowledge on permitting, marketing, and available business
software.

Evaluating and selecting profitable enterprises; understanding taxes,
permits, insurance & licenses; learning about cooperative/sharing
opportunities with other farmers.

T e

* Practical education to run and build my farm business.
Marketing, permits, taxes and anything new!

* Business skills to run and operate a small scale farm in the future.
Rules and regulations of farming in Maine

« I|deas/inspirations, looking at what other farmers are doing
If it would be possible to open a store on site and survive.

* I'minterested in learning more about farming and the possibility of
making my small hobby farm more sustainable financially.
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